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HE subject of fireproofed wood has received consider- 
able attention lately in New York, because of the stand 
taken by the superintendent of buildings, in requiring all 
fittings to be of fireproofed wood in the new Wanamaker 
store. A variety of opinions has existed as to the actual fire- 
proof qualities of so-called “fireproofed wood,” some regard- 
ing the term as a misnomer, while others argued that the gen- 
uine article was all that was claimed for it, but that inferior 
stuff was substituted in practice by unscrupulous contractors, 
thus bringing odium upon all wood purporting to be fire- 
proof. Incidentally, a certain wood substitute seems to be 
getting some gratuitous advertising out of the controversy. 





HAT may be termed a thanksgiving proclamation to 

policyholders in life insurance companies was issued 

last week by Chairman Armstrong, of the legislative insurance 

investigating committee, upon its adjournment for the holi- 
day. He said: 

Do not allow your policies to lapse on account of anything revealed 
in. this investigation. Policyholders are in a better position now than 
before the investigation began, and their position ought to improve 
steadily as our inquiry proceeds. The legislation we shall recommend 
will undoubtedly safeguard and strengthen the rights of policyholders ; 
but those who suffer their policies to lapse will lose the benefit of what 
has been done already as well as what we hope to accomplish. No 
such sacrifice ought to be made by policyholders, and patience and 
courage for a short time yet will not only prevent loss but will enable 
this committee to render the best service to the greatest number. 

Every policyholder has accrued interests of some kind 
under his policy, the benefits of which will come to him or 
his beneficiaries when his policy becomes a claim. To permit 
his policy to lapse now will be to forfeit those accrued in- 
terests as well as his life insurance. It should be borne in 
mind, and agents should impress it upon the public, that the 
legislative investigation does not include one word that 
throws doubt or suspicion upon the solvency of any com- 
pany, nor in any manner questions the ability of any company 
to meet its obligations in full. Every contract issued by 
them is as good for its face value as a national bank note, and 
will be redeemed at maturity in accordance with its terms. 
Abundant testimony to this effect is furnished by the reports 
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of various examiners that have been conducting independent 
investigations, and by every official whose business it is to 
supervise the companies in the interests of policyholders. 
These investigations have demonstrated the fact that the com- 
panies are sound, solvent and entirely trustworthy. There is 
no criticism on this score, and no company should be con- 
demned because of the shortcomings of some of its officers. 
Whatever scandals have been developed, apply to individuals, 
not to the great and beneficent system of life insurance. That 
individuals have used their positions as officers of companies 
for their own personal gain, has been made evident by their 
own testimony. This is unfortunate, but it is not beyond re- 
pair. Already a number of those who proved recreant to 
their trust have paid the penalty of their inordinate greed, by 
being removed from their positions, and with their reputa- 
tions smirched, turned adrift to face an inglorious future. 
Reforms in management are being enforced, leading to re- 
trenchments in expenditures, from which the persistent policy- 
holders will in future reap the results. As expenditures de- 
crease and the surplus grows proportionately, the returns to 
policyholders can and will be larger. It would be a foolish 
person indeed, who, holding a policy on his life possessing 
certain interests for which he has already paid, and having 
the promise of greater benefits in the future, would permit 
his policy to lapse, and thus sacrifice those benefits to which 
he is entitled. 





CCORDING to the testimony of several witnesses before 

the legislative insurance investigating committee, it is 

the custom for executive officers and others connected with 
the companies to exact an agents’ commission upon the insur- 
ance which they take out upon their own lives. Sometimes 
the insurance is placed through an agent, who hands over his 
commission to the person insured. George W. Perkins, vice- 
president of the New York Life, and Gage E. Tarbeli, vice- 
president of the Equitable, testified to receiving such com- 
missions while executive officers of the companies. When 
asked if they did not consider that they had violated the law 
which prohibits any discrimination being made between in- 
surants, they replied that they did not and defended the prac- 
tice on the ground that it was customary in business houses 
to sell their products to their employers at cost price. This 
can be viewed in no other light than that of rebating, to the 
pecuniary advantage of the insured, which is officially con- 
demned by the gentlemen in question as a most vicious prac- 
tice. According to their logic, an agent who gives his com- 
mission, in whole or in part, to an outsider is guilty of rebat- 
ing, incurs the penalties provided by law, and is liable to be 
dismissed from the service of the company, but if he gives 
his commission to an officer of his company, the act becomes 
a praiseworthy one. In the eyes of the public, however, the 
rebate given to an officer of a company is more reprehensible 
than if given to an outsider, for the reason that the officer is 
one of the guardians of trust funds, confided to the company 
by thousands of policyholders who have thus been discrimin- 
ated against in the amount they are required to pay for their 
insurance. Business houses that allow discounts to their em- 
ployees handle their own funds, and are responsible to no one 
for the manner in which they dispose of it. An agent who 
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insures the life of a company officer earns his commission as 
fully as though the officer were a stranger, and if he gives any 
part of it to him it is safe to assume that he expects favors in 
return. But aside from the legal aspect of the case, the prac- 
tice of taking commissions from agents is calculated to de- 
moralize the agency force and to encourage them in rebating 
to others. The companies issue orders to their agents de- 
nouncing rebating and forbidding it on penalty of dismissal, 
and then “wink the other eye” when the rebate is to go into 
their own pockets. Even while evidence was being given as 
to the custom of agents dividing or surrendering their com- 
missions to officers, comes the announcement of the arrest of 
Harold Pierce of Philadelphia, a prominent agent of the New 
York Life, for having given away a policy of $100,000 and 
rebating the entire premium. The fact seems to be that Pierce 
was working for a $4000 bonus, and being short of the re- 
quired amount to enable him to secure it, he persuaded the 
insured to take the policy without cost to him. The agent is 
reported to have paid the premium himself, but sacrificed his 
commission. Wherein his offense differs from what is de- 
clared to be the prevailing custom when company officials 
want insurance, it is difficult to see. For years THE SPEcTA- 
TOR has been denouncing rebating as one of the greatest evils 
that affects the business of life insurance, and hence supposed 
that it was co-operating with the companies in so doing, but 
it is hardly possible to successfully combat an evil that is 
fostered and encouraged by executive officers of the com- 
panies. 





ARIOUS persons in different sections of the country are 
making efforts to secure proxies from the policyholders 

of the Mutual Life, the Equitable and the New York Life, for 
the purpose, as they state, of electing new boards of trustees 
or directors at the next annual elections of those com- 
panies. Prominent among these proxy hunters is the no- 
torious Thomas W. Lawson, the “frenzied financier” of Bos- 
ton, who publicly announces that he has already secured 
proxies enough to control the election of trustee in one or 
more of the companies named. When the plan for “mutual- 
izing” the Equitable by permitting the policyholders to select 
the directors was proposed, it was found that it would take 
four years for the policyholders to gain full control and three. 
years to gain even a majority of the board. The charter of 
the company provides that the board shall consist of fifty- 
two members, divided into four classes of thirteen members 
each, one class to retire each year, and their places to be 
filled at the annual election. The Mutual Life has thirty-six 
trustees, divided into four classes of nine each; one class re- 
tiring each year. The New York Life has twenty-four trus- 
tees; six retiring each year. At the annual elections the 
vacancies caused by the retiring members of the boards only 
are to be filled, and in each case it will take three years for 
anyone to secure a majority of the members, and four years 
to secure the full board. The above are provisions of the 
charters and cannot be overridden by Mr. Lawson or any of 
the other persons who are so industriously hunting for 
proxies. The trustees select the executive officers, choose the 
various committees, etc., and have absolute control of the 
companies. It is only by action of the trustees that the officers 
can be removed, so that the reorganization of the companies 
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as promised by the proxy seekers cannot be accomplished 
with the rush and the hurrah they proclaim. Policyholders 
will do well to consider the matter seriously before giving 
their proxies to anyone soliciting them, for it may be taken 
for granted that the persons who are so desirous of securing 
them have some selfish motive for so doing. The legislative 
investigation has shown conclusively that there has been bad 
management, extravagance and wastefulness, if no worse, on 
the part of the executive officers of the companies named, 
and reforms in these respects are urgently demanded. The 
trustees, who have heretofore trusted too much to the execu- 
tive officers, have awakened from their lethargy, and have 
already done much to correct the evils that have been exposed. 
It can be safely assumed that in the future these gentlemen 
will discharge the duties imposed upon them and exercise a 
careful supervision over the affairs of the companies. The 
investigating committee will soon complete its work, and 
upon its report to the legislature, unquestionably laws will be 
enacted that will prevent in future such abuses as have been 
disclosed. While the public has been shocked at the revela- 
tions made of the irregularities of which trusted officials have 
had cognizance if they have not shared in them, and the busi- 
ness of life insurance has been greatly impeded, the final 
result will, no doubt, be beneficial to all concerned. The at- 
mosphere will be cleared, and life insurance will stand forth 
purified, and better understood as the greatest beneficent in- 
stitution of the age. Policyholders will lose nothing by wait- 
ing for the culmination of the present situation when they 
can act dispassionately and to their own best interests. To 
encourage the adventurers, speculators and self-seekers whose 
object is disorganization rather than reform, is to invite 
further disaster in the future. The course dictated by wisdom 
and good judgment is to hold on to your policies, and ignore 
the seductive solicitation of the proxy hunters. 





SPECTATOR SURVEYS. 
IN AND ABOUT NEW YORK. 


It is represented that, in the controversy between Attorney Waters 
of the Individual Underwriters and Marshall Field & Co. of Chicago, 
the advisory committee at this end of the line has sustained the 
attorney in every point. The contention over the terms of cancella- 
tion, whether at short rates or on pro rata terms, is said to have 
been extremely bitter. 

There is a possibility that the revised by-laws adopted by the board 
in informal session may not escape without a division upon some im- 
portant points upon the final passage. The opposition to the elimina- 
tion of the proposal for an annual election of the fire patrol superin- 
tendent (which was first adopted and then rescinded) has not wholly 
subsided, although, in the amended form, it is provided that the 
superintendent and captains of the patrol shall hold office during the 
pleasure of the board. 


The necessity of reform in the suburban association was accentuated 
last week by the renewal of a line on brick apartment dwellings in 
Yonkers at less than the rates in the Bronx or Manhattan. The 
city rate would have been at least sixty cents for three years; the 
accepted suburban rate was forty cents for the same time. 

We understand the settlement of the cotton loss of last June in 
the Independent stores is a source of surprise to the companies in- 
terested. The highest estimate of the loss on the largest lot of cot- 
ton was not over fifty per cent. The proofs were served on Monday 
and showed a loss of nearly ninety per cent. The total loss to the 
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underwriters by that fire was $420,000, and large adjusting expenses 
in addition. 


Faith in sprinklers is shown by a contract in Brooklyn, to alter an 
equipment which is less than five years old, to conform to the new 
graded schedule of the underwriters, which will cost over $15,000. 
The premises are occupied as a department store, and the saving in 
the premiums, it is expected, will pay the cost in about five years. The 
proprietors declare, however, that the economy in insurance rates is 
secondary, and their main object is the extra protection afforded by 
the superior equipment of sprinklers. 


In an address before the Insurance Society upon Insurance Legisla- 
tion, given by E. R. Kennedy last week, it was stated as the experience 
of the speaker during seventeen years’ experience upon the com- 
mittee of laws and legislation, that not a dollar was used, directly or 
indirectly, to purchase either the vote or influence of any member 
of the legislature upon any insurance measure before that body. 
When the time comes to investigate the lobby in its relation to fire 
insurance, it is believed not an iota of suspicion will be developed 
adverse to the integrity of the fire underwriters or their agents. 


The trustees of the Imperial of London have sold the building 
owned by that company in Philadelphia at a satisfactory price. The 
stock of the Imperial is now held by the Alliance of London, and its 
policies are being carried to expiration or, when necessary, canceled 
by the Alliance managers, Weed & Kennedy of this city. 


A contract broker lately offered to install a sprinkler equipment in a 
woodworking establishment near the city at an expense of $12,000, 
provided the owner would agree to let the broker handle all the in- 
surance on the property for twelve years and carry $150,000 insurance. 
The present rate is about $4.50 per hundred, and part of the sprinkler 
contract was an agreement that the rate should be reduced one per 
cent. An expert who was consulted told the owner the proposal was 
a cinch for the broker, as the rate would be cut in half. 


It is announced that another inter-insurance agreement, on the plan 
of the Individual Underwriters, is being signed. The existing agree- 
ments absorb insurance facilities for those interested to an amount 
equal to one million dollars. 


There is still an impression that the use of improper or irregular 
forms, in violation of those approved by the Exchange, is practiced 
extensively. The tendency to print forms in finer type than formerly 
serves to confuse the optics of the countermen, who fail for that 
reason to detect the discrepancies. 


The publication of the monthly list of policies canceled for non- 
payment of premiums does not, apparently, lessen the number of can- 
cellations, but it does serve to throw light on the business of certain 
brokers whose names, in company with delinquents, appear regularly. 
By comparison their business is too expensive. 


The survey and electrical department of the New York Board of 
Fire Underwriters has issued its usual warning to all storekeepers 
regarding holiday decorative displays which are not approved by the 
underwriters. The notice calls attention to the increased hazard 
clause in the standard fire policy which stipulates that the policy is 
void if the fire hazard is increased by any means within the knowledge 
or control of the insured. 


Weed & Kennedy are about to start the American Exchange Under- 
writers, an inter-insurance organization based on the charter of the 
Lloyds of the City of New York. The concern will start business 
about January 1, and will write a maximum line of $15,000. 


Daniel Woodcock & Co. of 19 Liberty street have been appointed 
United States general agents for the Southern Fire of Little Rock, 
Ark. This company has a subscribed capital of $200,000, $50,000 of 
which is paid in, and is under the same management as the Security 
Fire of Little Rock—also represented by Daniel Woodcock & Co— 
which has done a successful business. 


The following-named gentlemen were among the recent visitors to 
the city: S. T. Williamson, Memphis; R. M. Bissell, vice-president 
Hartford Fire; C. J. Stovel of San Francisco. 
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‘ Life and Casualty Notes. 

The Equitable Life of New York recently paid a claim of $50,000 
on a policy held by the late John Byrne of New York. 

Talbot B. Smith, of Ohr, Dineen & Smith of Baltimore, was in town 
last week. 

A report is current that the New York Life and Trust Company 
intends to re-enter the life insurance field. This company was char- 
tered in 1830, and in 1840 withdrew from the life insurance business. 
It now has but fifteen policies outstanding. Henry Parish is presi- 
dent and George W. Corning secretary. 

Tue Specrator has heretofore announced the organization at Balti- 
more, Md., of the United Surety Company, which will begin business 
with offices at No. 15 South street on the first of the coming year. 
Olin Bryan, a prominent citizen of Baltimore, is president. The 
manager of the surety department has not yet been chosen, but THE 
SPECTATOR is pleased to announce that Horace Slingluff, Jr., will be 
manager of the burglary department. Mr. Slingluff leaves the man- 
agement of the New York office of the United States Fidelity and 
Guaranty Company to enter the service of the United Surety Com- 
pany at headquarters. He has a large acquaintance in burglary in- 
surance and surety circles, and has achieved a business success during 
the year and a half he has been engaged in business in New York 
city. The United Surety Company will start business with a paid-up 
capital of $500,000 and a cash surplus of $250,000. 

George F. Blackmore, superintendent of agencies of the Metro- 
politan Life, died on November 22. Mr. Blackmore had been ailing 
for some time, but had recovered sufficiently to go on a little hunting 
trip, and he died from a wound received in consequence of the acci- 
dental discharge of his fouling piece. Mr. Blackmore was held in 
high esteem both in the field and the home office. He had been with 
the company for many years, and filled numerous important positions. 
His loss is keenly felt by all who knew him socially and in business. 


BOSTON AND VICINITY. 

At Tuesday’s meeting of the Boston Board of Fire Underwriters, 
the executive committee reported the following rule in relation to 
vacancy and non-occupancy of buildings, stating that the New Eng- 
land Insurance Exchange had approved the form: 

Vacancy and non-occupany shall not vitiate this policy if the within 
described building is within the city of Boston, or if the within de- 
scribed building is located within five hundred feet of a public hydrant, 
and is also under the protection and supervision of a police and fire 
department of any other city or town. If the above conditions are 
not complied with, permission is granted for vacancy and non-occu- 
pancy limited to a total period of not exceeding four months in any 
one year. 

Henry J. Ide, who on the Ist inst. became manager of the Insurance 
Company for the State of Pennsylvania for New England, has ap- 
pointed the following agents in Massachusetts: Worcester, A. C. 
Monroe & Ingraham; Lynn, G. W. Breed; Salem, Hill & Brown; 
Peabody, E. J. Parker; Lawrence, Herman Otto. 

Gilmour & Coolidge have secured the schedule, amounting to 
$10,000,000, of the American Hide and Leather Company. 

The writer expresses sympathy for the family of Wm. E. Decrou, 
New England manager of the Gamewell Fire Alarm and Telegraph 
Company, who died Sunday, the 26th ult., at the age of fifty-one years. 
The writer has known Mr. Decrou some twenty years, and his demise 
removes a true friend and a clean, upright business man. 

The New England Insurance Exchange has been considering the 
question of uniform lumber rates in the different New England States. 
The matter was assigned for future consideration, when the proposal 
to reduce the rate in Vermont from 3.75 to 2.50 will be discussed. 


Life and Casualty Notes. 

The inaugural address of Governor Curtis Guild is looked forward 
to with considerable interest by life insurance men and policyholders, 
as it is expected that he will have something of timely importance to 
say in re life insurance. The Governor, while he is known as an 
exponent of “a square deal for every man,” a man of fair and im- 
partial judgment, is friendly to insurance interests. Indeed, like the 
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late Governor Russell, he has several insurance men on his staff. 
Whatever his attitude is relative to insurance, he can be depended 
upon to do what is for the best interests of all concerned. 


NOTES FROM PHILADELPHIA. 

As soon as the Jefferson Fire moves to the Billington, Hutchinson 
& Co. building at 325 Walnut street, Stone, Mathews & Co. will occupy 
the vacated quarters of that company in its building at 425 Walnut, on 
a temporary lease with the intention of eventually owning the property. 


Billington, Hutchinson & Co. have been appointed general agents 
of the Atlanta-Birmingham Fire for Pennsylvania. 


Said a leading underwriter the other day: 


Since the installation of the high-pressure fire mains and pumping 
station the problem which has confronted the fire department and 
ourselves has been, how it would be possible to direct and control 
streams driven by the full power of the pumps. That the question has 
been satisfactorily solved was proved at the fire at Ninth and Market 
streets last week, when the ‘cannon wagon,” built for the purpose by 
engineers in the department, was used for the first time. _ The effect 
of the powerful streams thrown from two nozzles resembling cannon, 
was noticed almost immediately after they were trained on the blaze. 
In addition the men worked the nozzles, which are on a pivot, with 
apparent ease ard safety to themselves. More effective work I have 
never seen accomplished at a fire, and while the loss by water was 
necessarily severe, I shudder to think what might have been the loss 
by fire under old conditions. 

Fault was found with the old rule of the Philadelphia Fire Under- 
writers Association, which, while it provided that all buildings or 
additions to buildings communicating by unprotected openings, should 
take the rate of the highest rated of the communicating buildings, at 
the same time provided that contents could not be written except sub- 
ject to a rating to be made. Last week the executive committee re- 
vised the said rule so that contents of any such building can be written 
at the rate for the highest rated contents of the communicating 
buildings. 


The impression prevails on the street that Muir & Haughton have 
now secured control of the Insurance Company of the State of Penn- 
sylvania, following negotiations to that end which have been pending 
for some time. 


At the special meeting of the stockholders of the Jefferson Fire 
yesterday afternoon it was decided to increase the capital stock of the 
company to $200,000. 

Expert representatives of the National Board of Fire Underwriters, 
who have been here about one month engaged in examining local con- 
ditions, witnessed thorough tests of the high-pressure fire main service 
last week. It is understood that the gentlemen were well pleased 
with the results obtained. 

Life and Casualty Notes. 

Four shares of the stock of the Provident Life and Trust were sold 
at auction last week and brought $770 per share on a par of $100. 

Jos. A. Coughlin of Shenandoah, Pa., has severed his connection 
with the Prudential, and become the manager of the Commercial 
Mutual Accident for Schuylkill county, and Frank R. Diehl has been 
appointed the agent of the company at Allentown, Pa. 


Every member was represented at an all-day meeting of the Burg- 
lary Underwriters Association, held on November 28, in this city. 
Among other important matters discussed was the report of the com- 
mittee on bank rates, and this matter, after some alterations, was 
referred back to the committee. 


John J. Hooven, well known in insurance circles here, has been 
appointed manager for Philadelphia and vicinity by the Hartford Life. 


The recently organized Philadelphia Mutual Life has already had 
over one million of business written and paid for by its agency force. 
President Andrew J. Maloney has thus early been obliged to redeem 
his promise, made to the agency force when the company was started, 
to tender them'a banquet upon the completion of the first million of 
business. This he did on Saturday evening, and the occasion proved 
a very enjoyable one. 


[Thursday 


CORRESPONDENCE. 
OHIO NOTATIONS. 


[FRom OUR OWN CORRESPONDENT. ] 


Already the agitation for the displacement of Fire Marshal Hy. D. 
Davis and the appointment of some other person has begun. While in 
some respects Mr. Davis’ administration has been an agreeable dis- 
appointment, it seems likely that he will be replaced. Among the men 
already mentioned are former Mayor McMillin of Dayton, and Special 
Agent John Smith of the Ohio Farmers Insurance Company. It is be- 
lieved that Mr. Smith would make a most acceptable fire marshal on ac- 
count of his legal training, his long experience in the fire insurance 
business and his ability to ‘‘tind out.” 

There are 135 sprinklered risks in Cleveland, O. Twenty-two of these 
are written by the mutual companies. Of the remainder, seventy-five 
are standard equipments. The premiums paid to the stock companies 
on these risks written by them amount to approximately $100,000. This 
city is the pioneer for extremely low rates for standard equipped car 
barn, twelve of which will be fully equipped by the first of the coming 
year, the rate being 15 cents. 

The Chamber of Commerce of Cleveland will this: week issue a warn- 
ing to its members relating to the hazard of Christmas decorations. 
Similar warnings are usual in most of the larger cities at this time, but 
Cleveland goes the usual warning ‘‘one better’? this year, and advises 
the abolition of the Christmas tree, not oniy in stores, but in churches 
and dwellings as well. 

Mayor-elect Frank B. Wetmore of Geneva, Ohio, agent for a number 
of non-Union and Union companies, is in somewhat of a predicament. 
In common with twenty-eight other Ashtabula county insurance agents, 
he is under indictment as a member of the county association of local 
agents, and as he does not pose as a prohibitionist, the anti-liquor inter- 
ests are after him and will try to prevent his taking office on account 
of the indictment now against him. Agent Arthur Benjamin of Andover 
is in the same position as to being a mayor-elect and also an indicted 
insurance agent, but it is not believed that any difficulty will be raised 
in his case, as he has been the mayor of Andover for several terms 
already. 

A number of non-Union companies are ‘‘opening up’ in classes and 
lines. The Connecticut and the National Union of Pittsburg are writing 
lines of two to three times their net lines on account of reinsurance 
facilities. The German of Freeport is now writing coal properties. The 
Western of Pittsburg and the German of Indianapolis are writing clay 
workers, and the other companies are generally a little more liberal on 
their lines. CHRISTOPHER. 

Columbus, O., December 1. 


CANADIAN LETTER. 


[FRomM OUR OWN CORRESPONDENT. ] 


Timely indeed in its interest is the publishing of a special report from 
the Dominion’s Superintendent of Insurance to the Finance Minister, re- 
garding the working methods of the Insurance Department. Those con- 
versant with the Department’s work already know of its thoroughness 
and non-partisan efficiency, but the ordinary man, who had never 
thought about government supervision until within the last few months, 
will find much to favorably surprise him in the detailed account of de- 
partmental methods as given in Superintendent Fitzgerald’s report. 

Both the Insurance Institutes of Montreal and of Toronto have en- 
tered upon very promising autumn sessions. In each case the opening 
meeting was largely of a social nature and doubtless did much to pro- 
mote an esprit de corps that will count for added success. The Novem- 
ber 28th meeting of the Toronto body was a particularly valuable one, 
the programme including a paper by C. W. I. Woodland, on ‘Employers’ 
Liability Insurance,’ and another by T. W. Wallace, on ‘‘A System of 
Life Insurance, Bookkeeping and Office Records.’’ The subjects for the 
year’s prize essay competitions held by the Toronto Institute are as fol- 
lows: “Tariff Associations—A Necessity in Fire Insurance,” and ‘‘The 
Past, Present and Future of Life Insurance.”’ 

The latest proposal made by the insurance committee of the Canadian 
Manufacturers Agsociation is that the committee shall virtually be- 
come agents for the placing of risks with the companies belonging to the 
Canadian Fire Underwriters Association and shall receive the commission 
usually paid by these companies to their regular agents. It is likely, 
however, that the Canadian Fire Underwriters Association will take the 
natural ground that they prefer to conduct their business without dicta- 
tion from the manufacturers association. T. R. 

Toronto, December 2. 








CASUALTY INSURANCE. 


To Compete for Railroad Business. 

General Manager E. E. Calvin of the Southern Pacific Railway has 
asked a number of companies to bid for the privilege of soliciting em- 
ployees of the road. This privilege has been enjoyed by the Continental 
Casualty and Conservative Life, and formerly the Pacific Mutual held 
this concession. The present arrangement terminated at the end of last 
month. 

The concession for which the insurance companies have been asked to 
bid involves the privilege of soliciting insurance from employees during 
the hours when the men are supposed to be engaged with the company’s 
business. In the shops and round-houses the activities of the solicitors 
are supposed to be confined to the noon hour. The privilege also in- 
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volves the collection, by the railroad company and with the consent of 
the insured, of premiums on policies written. Employees are enabled, 
under this arrangement, to pay their premiums by giving the insurance 
company an order for the amount on the paymaster of the railroad com- 
pany, payable in four monthly instalments. For deducting premiums on 
insurance policies the company makes a charge of five per cent on the 
amount so handled. This work has involved the employment of one 
extra clerk in the auditor’s office, and has earned for the company some- 
thing like $7500 a year, the premiums collected averaging $150,000. 





To Insure Housewives. 

The Massachusetts Mutual Accident of Boston is going to take up the 
insurance of housewives, by which is meant women whose only occupa- 
tion is the care of the household and attendant duties. This class of 
risks has been generally regarded by casualty companies as undesir- 
able and impossible to handle at a profit. The policy to be issued will 
contain the same restrictions and provisions as those now being issued 
to men, but all benefits will be halved. Thus, the death benefit will be 
$200, and the monthly disability benefit in case of accident or illness $20. 
The premium will be $1 a month. 





Liability Decision. 

The Tennessee Supreme Court has recently decided a liability case, 
the circumstances of which are peculiar. .The Travelers Insurance Com- 
pany was sued by one Farr, a hotelkeeper at Knoxville, who held a 
liability policy in the company. While riding on the elevator, a patron 
of the house was accidentally injured, but failed to notify the proprietor 
for several days. Farr, the proprietor, failed to notify the company as 
required under the terms of the policy, until several months after, when 
suit was brought against him by the injured person. Then he notified 
the company and asked them to defend the suit, and this the company 
refused to do. Farr conducted his own suit and settled with the plain- 
tiff for $1900. He then sued the Travelers, with the result that he was 
awarded a verdict for $1900. 





Minor Casualty Notes 
—The Missouri Department has licensed the National Life and Acci- 
dent of Nashville. 


—The Anchor Casualty Company of Neenah, Wis., expects to enter 
Missouri and other States soon. 


—Phillips & Rebhan have been appointed Milwaukee general agents for 
the Empire State Surety for liability, accident, health and steam boiler 
lines. 

—It is said that the Employers Indemnity Company of Philadelphia, of 
which John T. Bailey is president, will enter Georgia about the first of 
the year. 

—On December 15, Falvey & Kennard of Boston, managers of the 
United States Fidelity and Guaranty, will move to the India building, at 
84 State street. 

—The American Bonding is issuing a teams burglary policy covering 
against theft of property from a wagon while being carried from one 
point to another. 

—Thomas J. De Lashmutt, Washington general agent for the American 
Bonding Company, recently secured the general liability line on the C. 
C. Willard estate. The premium is over $1200. 

—M. G. Wolfe has retired as resident manager for the liability, plate 
glass and boiler departments of the Fidelity and Casualty at St. Louis 
and is succeeded by Robert L. Dutton of Buffalo. 


—A long-established Pennsylvania accident company advertises in an- 
other column for resident agents to werk on salary or commission in a 
pumber of Eastern cities. Exclusive territory and renewal contract. 


—A German newspaper presents an article on Boycott and Strike In- 
surance. Possibly the Kaiser could sell some indemnity of this charac- 
ter to his royal neighbor, the Czar—but what a premium he would have 
to charge! 

—The Pittsburg Sick and Accident Association of Pittsburg will in 
the near future reorganize as a stock company. Its title will be the 
Pittsburg Sick, Accident and Life Insurance Company, and it will have 
a capital of $50,000. Simon Whitestone will be president of the new 
corporation. 


—The subject of insurance of bank deposits has again been brought 
to the fore by the issuance of a prospectus of a company for this pur- 
pose. The promotors call attention to the fact that there are in the 
United States 11,500,000 depositors, whose savings amount to $10,558,000,- 
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000, or about $950 each. If insurance could be written on five per cent 
of this amount at an average rate of .40 per $100, the annual premiums 
would amount to $2,000,000. 


—The Supreme Court of Ohio has decided that the Physicians Defense 
Company of Fort Wayne, Ind., must come into Ohio as an insurance 
company, not as an ordinary corporation. 

—At the last meeting of the executive committee of the Board of 
Casualty Underwriters discussion centered upon the formulation of a 
code of model insurance laws for the District of Columbia. 


—Jacob Goldstein, a physician of the New York Health Department, 
recently gave a young girl an injection of diphtheria antitoxine, but as 
the patient was not suffering with that disease the effects of the treat- 
ment resulted in her death. The father of the deceased has now sued 
Goldstein and the Health Department in the sum of $50,000. The need 
of physicians’ defense insurance is strikingly shown here. 


—With the return to this country of Jan Kubelik, the celebrated vio- 
linist, the papers have been full of the subject of accident insurance 
upon his person. Each finger, toe, foot, eye, is insured. The total in- 
surance on his life is $160,000, and a finger is valued at $50,000. Pade- 
rewski, Nordica, Held and others carry similar insurance. During the 
dull moments of a musical programme those of statistical temperament 
may divert their minds by figuring on the insured value of the perform- 
er’s anatomy. The polite little card, ““Weinway Piano Used,” so often 
seen on programmes, may be supplemented by “Mme. Seams’ voice in- 
sured for $1,000,000 in the Aria Insurance Company. Thrownoutski’s 
fingers protected by a $100,000 policy in the Digital Indemnity Company.”’ 





SURETY MATTERS. 





For a National Association. 

R. S. Brannen of Denver, Col., has been spending some time in Chi- 
cago, conferring with managers and agents there regarding the pro- 
posed formation of a national association of casualty and surety agents. 
Mr. Brannen has addressed a strong letter to the liability and surety 
agents of the country, and urges all in these lines to give the matter 
their attention and support and send their names to him at Arapahoe 
building, Denver, Col. 





Minor Surety Notes. 

—The Fidelity and Deposit has withdrawn from South Dakota. 

—Ohr, Dineen & Smith have been appointed Baltimore managers of 
the National Surety Company of New York. 

—The National Surety Company is undergoing an examination at the 
hands of the Kansas Insurance Department. 

—The clerks in the postoffice at Milwaukee were recently bonded at the 
rate of 47144 cents. The former rate was 50 cents. 

—President Bland of the United States Fidelity and Guaranty has 
renewed his contract with the company for a period of five years. 

—It is said that the bond for $190,000 recently issued to Fruen & 
Cowan of St. Louis, on a $462,000 job, brought a premium of only $475. 

—It is now thought that the peculations of Geo. E. Adams, cashier of 
the United States assay office at Seattle, Wash., will reach the sum of 
$200,000. 

—Frank J. Heller, treasurer of the Skarb Polski Loan and Building 
Society of Milwaukee, disappeared recently, with a shortage in his ac- 
count estimated at $70,000. 

—The United States Fidelity and Guaranty has notified its field men 
to issue no more depository bonds in Pennsylvania, where the confession 
of judgment clause is required. 

—The 4000 shares of United States Fidelity and Guaranty stock re- 
cently traded in on the Baltimore stock exchange went to Lawrence 
Perrin, one of the directors of the corporation. 

—Surety companies in Pennsylvania are trying to obtain releases from 
liability on depository bonds covering State funds. This action is the 
cutgrowth of the recent Enterprise Bank failure. 

—The Iowa Department will in future require that surety companies 
operating in that State shall use a form of bond containing a provision 
that it may be canceled at the joint request of the obligor and obligee 
at the short rates in use in Iowa. 

—Jerry A. Rolison, cashier of the Detroit and Mackinac Railway Com- 
pany at Alpena, Mich., absconded last October, and was traced to and 
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caught in Minnesota by G. J. Lund, inspector of the American Surety 
Company, who brought him back and lodged him in jail at Alpena on 
November 25. Claim of railroad company of $4200 was paid on presen- 
tation by the surety company. 


—Boyd Allen Redner, night clerk of the Pacific Express Company at 
Pendleton, Ore., absconded with $1000 from Pendleton on November 12, 
1905, and was picked up by the American Surety Company’s operatives 
in Chicago seventeen days later and returned in their charge to Pen- 
dleton for trial. 


—The National Surety is said to be getting a large share of the bond- 
ing of the newly elected city officials in Cincinnati, through its agent, 
S. M. Ferris. The mayor’s bond has already been contracted for, and 
the city treasurer’s bond for $500,000 was divided equally between the 
National and the United States Fidelity and Guaranty. 


—Pennsylvania State Senator Charles L. Brown is advocating the sepa- 
ration of surety business and banking in his State, and asks Governor 
Pennypacker if it is just that trust companies may use the money de- 
posited with them to promote a surety business and pay claims of this 
nature. Pennsylvania is full of trust concerns which do a small bonding 
business at rates which in many cases are merely nominal. 


—The United States Supreme Court has reversed the decision of the 
Circuit Court of Appeals in the case of Montgomery County vs. Fidelity 
and Deposit Company and remands the suit to the Alabama State courts 
for trial. This action grows out of a claim by the county against the 
surety company for $120,000, for which, as bondsman for County Treas- 
urer Cockran, it was held liable and judgment entered against it in the 
lower court for $101,017. 





NEWS OF THE WEEK. 


THE MIDDLE STATES. 





Middle States Life and Casualty Notes. 


—W. D. Harper was recently elected secretary of the Erie Association of Life 
Underwriters. 


—Commissioner Martin and Attorney-General Carson of Pennsylvania are said 
to be planning a real crusade against the rebating evil in life insurance. 


—Frank M. Wheaton, formerly manager for the Equitable Life at Buffalo, is 
now manager for the Canada Life in Eastern Pennsylvania, with headquarters 
in Philadelphia. 


—Insurance Commissioner David Martin of Pennsylvania has asked the Attor- 
ney-General for an opinion as to the right of individuals and unincorporated 
partnerships to issue policies of life insurance. The Attorney-General has found 
that this question has never been raised by statutory enactment, nor has it 
ever been passed upon by any court. The Pennsylvania act of February 4, 
1870, prohibiting individuals or unincorporated partnerships issuing fire policies 
was declared constitutional. This question involves all the unincorporated 
mutual benefit associations and every other organization except those chartered 
to carry on the business of life insurance which undertakes to pay claims upon 
the death of its members. 


Middle States Fire lasurance Notes. 


—A. L. Brower, for several years an examiner with the Aachen and Munich, 
has been appointed New York State special agent of that company. 


—L. W. Morse & Co. of Jersey City have received an independent line from 
the Eagle Fire Company. 


—Van Houten & Sherwood of Jersey City have been aprointed agents of the 
Phenix of London and the Pelican of New York. 


—The National Lumber of Buffalo, N. Y., has elected the following-named 
officers: Morris S. Tremaine, president; W. P. Harris, secretary, and George 
Montgomery, treasurer. 


—Warren MacLear, city attorney of Newark, N. J., has taken an appeal to 
the Court of Errors and Appeals from the decision of Vice-Chancellor Stevens 
in the Newark Fire Insurance Exchange case. The City Attorney acted for 
the Atterney-General, and the appeal will be heard either at the March or the 
June term. 


—Alfred P. Howes of Utica, N. Y., general agent for New York State of the 
Niagara Fire, died last week at the Faxton Hospital, as the result of a 
fracture of the skull sustained by falling over a balustrade while descending the 
steps of the Masonic Club. Mr. Howes had been with the Niagara Fire nearly 
thirty-nine years and was well liked and highly respected throughout the field. 
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THE WEST. 





Western Life and Casualty Notes. 


—The Modern Woodmen of America has managed to get through the year 
with but nine assessments. 


—The Equitable Life recently paid a claim of $50,000 on a policy held by the 
late John I. Sabin of Portland, Ore. 

—C. N. Sypart has left the New York Life and been appointed general agent 
for the Prudential in Indian Territory. 

—The Southwestern department of the National Life of U. S. A., under Gerald 
R. Child, led the field in November volume and premiums. 


—The Missouri Department has asked the Attorney-General to proceed against 
the Fraternal Bond for the purpose of dissolving the order. 


—D. J. McNamara and H. O. Kramer, formerly with the New York Life in 
Indiana, have been appointed managers of the Union Mutual Life for that State. 


—On January 2 the policyholders of the Western Life Indemnity Company 
will meet in Chicago to consider the question of reinsurance in the Security 
Life and Annuity. 


—G. S. Brewster, J. B. Redwine, T. E. Boyd, W. H. Palmer and H. C. Boles 
are the November leaders in the Redwine & Brewster agency of the Hartford 
Life at Indianapolis. 


—Louis M. Wise, formerly agency director of the Stock Exchange branch of 
the New York Life in Chicago, has been appointed Illinois manager of the 
Fidelity Mutual Life. 


—George W. Richards, general manager of the inter-State Life of Indianapolis 
at his home office, has resigned to become vice-president of the Potomac, Fred- 
ericksburg and Piedmont Railway. 


—The Ohio State Life, which is being promoted at Columbus, expects to 
begin business on January 1. The capital stock is $100,000, half of which has 
been sold. The firm of Kasserman & Bartine of Canton are said to be inter- 
ested in this venture. 


—The Nebraska Life Underwriters Association, at a recent meeting, passed 
resolutions demanding that life insurance companies chartered by the State of 
Nebraska should be investigated by a legislative committee or by an expert 
actuary of standing. 


—The Chicago Life is issuing a paper called Chicago Life, and the company 
has adopted an emblem. It has decided to use the well-known “I Will” girl 
figure of Chicago, using the Chicago Life policy as a wand protecting a family 
group, over the motto ‘‘A Square Deal.’ 


—The Missouri State Life has decided to hold an agents’ convention or school 
of instruction beginning Monday, February 12, 1906. A convention contest has 
been arranged with liberal inducements to the field force to compete. The 
company is pushing its new five-year term dividend policy. 


—On December 4 the policies on the life of the late Frank G. Bigelow of 
Milwaukee were transferred to the First National Bank. The delay in the 
transfer was occasioned by a desire on the part of the trustee of the bankrupt 
estate to learn the truth regarding the health of Mr. Bigelow. 


—Governor LaFollette of Wisconsin is now talking of an investigation of all 
life companies operating in Wisconsin. An extra session of the legislature con- 
vened on December 4, and the call contains a clause which reads: ‘To investi- 
gate the expenditures of insurance companies, railroad and other public service 
corporations doing business in this State and enact laws in reference thereto.” 


—J. B. Reynolds, president of the Kansas City Life, who was formerly actuary 
for the Missouri Department, has the following to say regarding Federal con- 
trol: “Federal supervision will bring the insurance companies more nearly 
under the absolute control of political influence than now exist, and instead of 
removing the business from politics, it will put them where they must obey, if 
not show allegiance to, the political party in power, and make even more pos- 
sible than now the use of the trust funds for campaign purposes without being 
detected.” 

—The National Life of U. S. A. reports the following recent field appoint- 
ments and changes: J. W. Pittman, former manager at Harrisburg, has re- 
signed and his territory annexed to that of Manager Grant. Metropolitan dis- 
tricts Nos. 4 and 5, Chicago, have been consolidated under Manager Dudley, 
who now makes his headquarters in the Stewart building. E. W. Cuff, formerly 
the company’s manager at Boise, Idaho, has resigned. Messrs. B. F. Carter & 
Son, managers for Northern Indiana, have located a new office at 119 West 
Broadway, Logansport, Ind. W. W. Old has been appointed as the company’s 
manager for Nevada, with headquarters at Reno. 


With the Western Fire Underwriters. 

—The State Millers Mutual Fire of Marion, Ohio, has been organized. 

—Otto O. Tollefson has been appointed Minneapolis agent of the National of 
Allegheny. 

—Elmer Dunkin succeeds his father, the late Frank M. Dunkin, in the Riddle- 
Hamilton agency at Terre Haute, Ind. 

—John V. Everhart, a real estate and insurance man of Akron, Ohio, was 
killed recently in an automobile collision. 

—The National Mutual Fire of Omaha, Neb., may reinsure the Merchants 
State Mutual Fire of Fargo, N. D, The National will énter the Dakotas, Minne- 
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sota and Wisconsin. E. O. Tyler, manager of the Merchants National, will act 
as general agent of the National in the Northwest. 


—Charles G. Law, formerly one of the Illinois special agents of the Royal, 
has been appointed Illinois State agent of the company. 


—Charles S. Berry, for many years with the Farmers of Cedar Rapids, has 
been elected vice-president of the Capital of Des Moines. 


—Advices from Chicago state that Charles L. Hennig is charged with the 
conversion of premiums paid him for the fire insurance companies he repre- 
sented. 


—The governing committee of the Western Union has announced the discon- 
tinuance of stamping offices in Michigan. Similar action may be looked for in 
other anti-compact States. 


—B. J. Gilmore of the German American and W. H. Fulton of the Firemans 
Fund were recently elected president and vice-president, respectively, of the 
Indiana Association of Underwriters. 


—The Nebrsaka Lumbermens Mutual has been organized at Lincoln with 
the following-named officers: P. M. Green, Aurora, president; G. W. Eggleston, 
Bennet, vice-president, and B. S. Critchfield, Lincoln, secretary. 


—The fifteen per cent reduction in rates for the use of the ninety per cent 
coinsurance clause in blanket policies at Kansas City has been stopped. Here- 
after an allowance of two per cent will be made in order to comply with the 
State law, which requires a reduced rate in consideration of the clause. 





THE SOUTH. 





Southern Life Insurance Notes. 


—The Conservative Mutual Life of Charlotte, N. C., began writing on De- 
cember 1. 


-W. G. Ennen has been appointed Louisville city manager of the Fidelity 
Mutual Life. 


—The formation of a mutual insurance company styled the Life Insurance 
Association of Tyler, Texas, has been announced. 


—Actuary Samuel Barnett of Atlanta is organizing a company with $50,000 
capital to place life insurance in various companies throughout the country and 
to furnish expert advise to prospective insurers. 


—Henry J. Powell, manager of the Equitable Life in Kentucky, reports October 
business ahead of that of September, and November a better month than Octo- 
ber, with December showing every indication of being still more satisfactory. 


—W. R. Luke, Tennessee State manager of the Equitable, has suggested that 
the name of J. D. Richardson, former congressman, be presented to the trustees 
of the company at the December meeting for election as a director from that 
State. 


—The organization of the Southwest Virginia Life Underwriters Association 
has been perfected at Roanoke and the following officers elected: H. H. 
Steiner, Equitable, president; J. D. Gregory, Pennsylvania Mutual, vice-presi- 
dent; C. E. Kregloe, Sun Life, secretary. 

—Commissioner Folk of Tennessee has decided that selling stock of an in- 
surance company at a special price as an inducement to prospective insurers is 
a violation of the anti-rebate law, and has therefore notified the Citizens Life 
of Louisville to discontinue selling stock in connection with the sale of in- 
surance. 

—Superintendent of Insurance Drake of the District of Columbia, in his an- 
nual report, urges the annual examination of all life companies, associations 
and fraternals, and all fire companies triennially or oftener, claiming that this 
is necessary in view of the recent revelations in the life insurance situation. 
Of the 227 companies in the District, thirty are local corporations. Only five 
of the thirty have thus far been examined in detail owing to lack of funds and 
an inadequate force. 


Southern Fire Insurance Notes. 
—Leon Irwin of New Orleans has been appointed State agent of the Metro- 
politan Fire for Louisiana. 


—Alfred Paull of Wheeling, W. Va., has taken his son, Alfred S. Paull, as a 
partner, under the firm name of Alfred Paull & Son. 


—The Hamilton Fire of New York has entered West Virginia. The company 
1s represented at Clarksburg by the Clarksburg Insurance Agency. 


~—-A. M. Baker has been appointed receiver for the Blue Grass Insurance Com- 
pany of Lexington, Ky., a mutual assessment concern, which was organized and 
commenced business in 1897. 


~The special committee of the South-Eastern Tariff Association is visiting 
Richmond this week to look into the irregularities reported from that city. The 
committee consists of E. S. Wilson, J. S. Thomas and C. C. Fleming. 

—Leon Irwin of New Orleans, La., recently resigned the local agency of the 
American Central of St. Louis and the Camden Fire of Camden, N. J., which 
he represented through the general agency of James Cravens & Co., Hous- 
ton, Tex. 

—A brief meeting was held at Nashville, Tenn., for the organization of the 
Insurance Field Club of Tennessee. M. F. Moss of Louisville presided. The 
committee on organization asked for further time to hear from a number of 
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other agents. By-laws have been drawn up, but will not be given out until the 
organization is effected. ; 

—The local fire agents of Florida met recently at the Tampa Bay Hotel and 
organized the Florida State Association of Local Fire Insurance Agents. The 
officers elected for the first year are: Walker Anderson, Pensacola, president; 
Louis Z. Baya, Jacksonville, first vice-president; W. H. Milton, Marianna, 
second vice-president; A. T. Cornwell, Bradentown, third vice-president, and 
Marion Prince, Tampa, secretary-treasurer. 








MISCELLANEOUS. 


LEGISLATIVE INQUIRY. 


Synopsis of Testimony Taken by the Legislative Insurance 
Investigating Committee. 





Proceedings of Wednesday, November 29. 


The first witness was Charles P. McClelland, formerly State Senator and at 
one time chairman of the insurance committee. He testified that he was a law- 
yer, resided at Dobb’s Ferry, and was a neighbor and intimate friend of A GC 
Field, the manager of the Mutual Life’s house in Albany. At one time he 
accepted the invitation of Mr. Fields to occupy a room in the Albany house, and 
did so during one session of the legislature. He testified that he had never 
received money from the Mutual or Mr. Fields, and had never been requested to 
use his influence regarding legislation while he was a Senator. After his term 
expired he was employed by the company under an annual retainer of not less 
than $3000. He had received additional sums for disbursements. He was fre- 
quently consulted by Fields and others on various matters, and in 1900 opposed 
certain tax bills that were introduced in the legislature that were hostile to in- 
surance and trust companies. He did not pay any rent for the room he occupied 
in the Fields house. Witness testified that the had never received money from 
the Equitable, but when shown a receipt for $3500 signed by him, he admitted 
that it was signed by him, but could not remember in what connection. The 
receipt indicated that the money had been paid in cash, and was marked “water 
account. 

John C. McCall of the New York Life presented two cablegrams showing that 
President McCall’s letter to Judge Hamilton had been delivered, and that the 
Judge was in Paris. The witness testified that he would sail on Saturday to 
meet the judge and try to persuade him to return if his health would permit, 
but if not, he would endeavor to secure a statement from him. 

George D. Eldridge, vice-president of the Mutual Reserve, 
further regarding the forms of policies issued by the company while it was an 
assessment association. Nothing new or important was elicited by the inquirers. 


THANKSGIVING PROCLAMATION TO POLICYHOLDERS. 


During the session Senator Armstrong gave out a statement, which he said 
he sent as a Thanksgiving greeting to all life insurance policyholders in the 
United States. 

“TI am asked for a brief message to policyholders on the eve of our adjourn- 
ment for the month, and am glad to make this suggestion: 

“Do not allow your policies to lapse on account of anything revealed by this 
investigation. Policyholders are in a better position now than before the investi- 
—_— began, and their position ought to steadily improve as our inquiry pro- 
ceeds. 

“The legislation we will recommend will undoubtedly safeguard and strengthen 
the rights of policyholders, but those who suffer their policies to lapse will lose 
the benefit of what has been done already, as well as what we hope to accom- 
plish. No such sacrifice ought to be made by policyholders, and patience and 
courage for a short time yet will not only prevent loss, but enable this com- 
mittee to render the best service to the greatest number.” 

Adjourned. 


was examined 


Proceedings of Monday, December 4. 


The first witness of the session was George D. Eldridge, vice-president and 
actuary of the Mutual Reserve. He was questioned at length regarding in- 
creased assessments upon the old assessment policies formerly issued by the com- 
pany, and also regarding the payment of death claims. It appeared that it took 
from four to five months to get a claim paid after proofs of death were filed. 


PRESIDENT BURNHAM SERIOUSLY ILL. 


Dr. Wendell C. eae testified that President Frederick A. Burnham was 
too ill to testify before the commiteee or to have his deposition taken. He had 
been operated upon twice recently, and the doctor is apprehensive that the 
major operation for masloiditis will yet have to be performed upon him. As a 
consequence of his sickness, he is in a state of mental and physical depression 
that renders it impossible for him to testify. 


HOW PRESIDENT BURNHAM GOT $6000. 


Horace Brockway, proprietor of the Ashland House, testified that President 
Burnham asked him to take a policy in the Mutual Reserve, and said he would 
make him a director. He took policies of $3000 or $4000 and was made a direc- 
tor. He attended the meetings of the board, and at first received $10 a week 
and afterwards $20 a week. Later he was put on the pay roll at $300 a week. 

Q. What was the occasion of your going on the salary list? The executive 
committee put me on the pay roll for $300 a week. George A. Wooster at the 
time wasn’t well, and I was to assume his duties, or anything that I might be 
called on to do. 

Q: What did you do? 


A. Anything that I was asked to do. 
). What were you asked to do? 


O On one or two occasions I supervised altera- 
tions in buildings I looked over some loans. I assured some policyholders 
uptown who were getting worried that the company was all right. 

Q. Why did you cease drawing your salary? A. Because I didn’t think that I 
was earning it, and I told Mr. Burnham that I wished to have it discontinued. 

You had loaned money to Mr. Burnham? A. No, I gave him money. It 
was two months after I went on the pay roll. 

QO. How much did you give him? A. $6000. 

. Why? A. He said he wanted it. ; 

. What did he say? A. He said, “You’re getting a good salary, and I want 
some money.” 

. Was ll no note or obligation? A. No. 

. And he never paid you back? 

. And you never asked for it? 

. Outright? A. Yes. : 

. Did you think that the fact that you were getting a good salary was any 
reason why you should give him $6000? A. Well, he was a good fellow. 


. No. 
A. No. He said he wanted it given to him. 
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Q. Oh,” said Mr. Hughes, “so you thought that you were a good fellow, 
and that he was a good fellow, and that you were getting a good salary, and 
thought it the part of good-fellowship to let him have some of it?” A. Sure. 

Q. Did you know that he was having trouble with the Insurance Department? 


A. No. 
8: Did you know of an investigation? A. Later on. 
ge you know that charges had been made? A. I knew there was some 
trouble. 
®- How did you give the money to Mr. Burnham? A. In currency. 
Q. Why? A. Because he asked for it. 
. Did he say there was any special reason? A. No. 
. Didn’t you say that you hadn’t been with the company very long? A. No. 

Q. But you’d only been on the pay roil for eight weeks at $300 a week when 
he struck you for $6000? A. Yes, but I was steady on the pay roll. 

Q. Did he say he’d keep you on? A. No, but I thought it would be steady. 

. Did you do any other work than that you have mentioned? A. I did what 
I was asked to do, and I didn’t do any more than I told you about. 

A member of the committee undertook to figure out just how much Mr. Brock- 
way got from the Mutual Reserve as salary, but as the witness was a little 
uncertain as to his dates the only conclusion reached was Brockway’s that he 
thought it was about $6500. 

“Oh,” said counsel, ‘the extra $500 was interest on your $6000?” 

“I suppose you might call it that,” said Brockway. 

Q. Now, won’t you state all that happened between you and Mr. Burnham 
when you gave him this money? A. He called me into his office, and he said: 
“I am short of funds, and want $6000. You have been under a good salary 
here. I want you to give me $6000.” And I got $6000 in bills and gave it to him. 

Vice-President Eldridge recalled, testified to the dates of Mr. Brockway’s em- 
ployment. He said he did not know just why the arrangement was made. The 
order came to me, he had said, to put him on the pay roll because after Mr. 
Wooster’s death and the change of rates the executive required his services. 
This covered all the knowledge he had on the subject up to August 1, 1904. At 
that time, after charges had been made that the Brockway money had been 
obtained on account of the trouble the company was having with the Insurance 
Department, the witness said he asked President Burnham, who denied abso- 
lutely that such was the case. Mr. Burnham told me when I saw him in Paris 
later that he got $6000 from Brockway and turned it over to Hilary Bell, who 
was manager of our advertising and publicity department, to be used in con- 
nection with the reapportionment of rates in obtaining the publication of special 
articles to shape public opinion. 

Q. When did you hear of this? A. In 1899, when the charges were made by 
Mr. Welles and Mr. Stevenson. It was charged that Mr. Burnham had bor- 
rowed the money, and he denied this flatly. 

Q. Did he give any explanation. A. No. 

Referring to the legal expenses of the Mutual Reserve, counsel started in 
with the $5000 paid to a former employee of the company named Patterson in 
final settlement of a controversy between_him and the Mutual Reserve, which 
included a series of attacks on Messrs. Eldridge and Burnham in Patterson’s 
newspaper, the arrest of Patterson on a criminal libel charge, his indictment by 
the grand jury, a subsequent civil libel suit, and a lot of other complications. 
The final settlement included an agreement that Patterson’s paper should go out 
of existence. Mr. Eldridge said that the charges were primarily against Mr. 
Burnham and himself, although the $5000 that was paid to settle the suit was 
voted by the executive committee of the company, the members of which were 
Mr. Burnham, himself, and a Mr. Hume. 

. Why did you pay $5000? A. To close the matter up and save the cost of 
trial and the disturbance of the policyholders. 

Counsel put in figures showing that the legal expenses of the Mutual Reserve 
were $862.01 in 1894, $2,465.63 in 1895, $7,292.67 in 1896, $22,605.25 in 1897, $35,889.52 
in 1898, and $81,718.78 in 1899. Mr. Eldridge thought that some part of the in- 
crease might be due to the method of bookkeeping, but that a large part also 
was due to litigation over the increased assessment. 

Counsel pointed out that there was no increased assessment between 1896 and 
1897, when the legal expenses jumped from $7292 to $22,605. He then asked if 
the company had had trouble with various Insurance Departments, and the wit- 
ness admitted that it had. Counsel asked about California. 


THE TROUBLE IN CALIFORNIA. 


Mr. Eldridge told how in 1897 Andrew J. Clunie, who was Superintendent of 
Insurance, started proceedings to hold up the company’s license to do business. 
Mr. Eldridge himself made a personal visit to the coast, and on the advice of 
friends retained Gen. Thomas J. Clunie, a brother of the Commissioner, to 
appear for the company. Gen. Clunie was paid $500 in 1897, $1750 in 1898 and 
1899, $1250 in 1900, $2000 in 1901, and $2000 in 1902. I think he died about that 
time. 

Further questions brought out the fact that the Mutual Reserve had other 
counsel employed in Calitornia, J. E. L. Brant by name, in specific cases; also 
that just before Andrew J. Clunie went out of office the requisite permission was 
granted to the company to continue doing business in that State. Hiram Wood, 
Clunie’s successor as Insurance Commissioner, subsequently wanted to make an 
een of the company, and because this was refused its license was re- 
voked. 

In regard to the New York State Department, Mr. Eldridge said that 1895 
was about the beginning of the company’s trouble, because Superintendent 
Pierce then advised it to increase its assessment. He was retained later by the 
Mutual Reserve after he had gone out of office, in connection with the readjust- 
ment of rates. The next year Payn came in as Superintendent, and the witness 
explained that the examination of 1898 resulted from the objection of Payn to the 
proposition to increase the assessments for attained age late the year before. 

Q. Did Mr. Payn finally consent? A. He never did positively. He said there 
should be some increase, but he did not state it specifically. 

Mr. Hughes thereupon got out the company’s schedules of legal expenses and 
brought out the fact that in addition to the $35,000 thus charged for 1898 the 
company retained regular counsel at $12,000 a year. Mr. Hughes wanted to 
know what the spect counsel did, and Eldridge replied that they were retained 
in connection with the examination of the New York Department. 

“Mr. Lauterbach,” he said, “‘was our counsel in the matter, but what part of 
the money went to him and what part to other counsel I can’t say. 

Mr. Eldridge was examined also about the company’s real estate, and it ap- 
peared that the company carried as a part of its reserves a leasehold interest in 
the building which it occupies at Broadway and Duane street. The lease is 
valued at about $470,000, and it expires in 1934. It appeared that the society 
contributed $482,660 to the construction of the building and took in return the 
leasehold for forty years at a rental of $60,000 a year. Adjourned. 


Proceedings of Tuesday, December 5. 


The examination of George D. Eldridge of the Mutual Reserve was continued. 
He testified to the employment of Moten T. Moss as superintendent of agencies, 
who was to receive a commission on all business written, $3500 a week as ad- 
vances to agents, $200 a week for office and clerical expenses, and a salary of 
$100 a week. On this basis he made in one — for himself $97,000. Witness 
told how the company had been victimized by insurance officials in different 
States, who refused to renew its license until satisfactory arrangements had 
been made through special counsel. He also told how Chief Examiner Vander- 
pool of the New York Department examined the company in 1899, and in his 
preliminary report he excluded as assets the leasehold interest of $476,000 in the 
company’s building at Broadway and Duane street and deposits carried in 
foreign countries under legal requirement of $470,033. This gave the company 
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admitted assets of $2,146,386.30, against which stood unpaid claims amounting 
to $2,122,541.38, leaving a balance of cash assets over claims of $23,838.92. The 
company protested against the exclusion of the two items of assets mentioned, 
and eventually they were readmitted, but the final report made no reference to 
the fact that the chief examiner had recommended their exclusion. Louis F. 
Payn was then Superintendent of Insurance. 

ounsel for the committee inquired regarding various expenses incurred by 
the company, the explanation of which was given in detail and was not interest- 
ing, especially as it referred to matters occurring several years ago. Adjourned. 





The Resignation of President McCurdy. 
ON Wednesday of last week the board of trustees of the Mutual Life 
accepted the resignation of Richard A. McCurdy, as president of the 
company. Mr. McCurdy’s letter reads as follows: 


_During a number of years past, as most of the board are aware, I have from 
time to time expressed my intention of relinquishing the place of president of the 
Mutual Life Insurance Company of New York upon attaining seventy years 
of age. : 

In June last, when my annual term of office expired, having the previous 
January reached seventy years of age, I wished to carry out my plan and decline 
a re-election to the presidency, but the serious disturbance which previously had 
arisen in life insurance affairs rendered it, as I believed, my duty to remain at 
my post. F : ri 

I therefore accepted election for another year. I now find that in attempting 
to serve this company for the full term of my office I overestimated my physical 
powers, and my physicians, Drs. Kinnicutt, Bailey and Willis, after consultation, 
advise me that unless I immediately retire from active business occupations my 
health will become so further impaired as to jeopardize my life. , 

Under these conditions I ask the board to accept my resignation as president 
of the company. 

The board accepted the resignation and placed the following resolution 
on the minutes: 


In accepting the resignation of R. A. McCurdy as president of this company, 
the board of trustees begs to express to him its sincere regret for the im- 
paired condition of health which has been feared by his friends for some time 
past, and which is the occasion for his retirement at this time; and the hope 
that much needed rest and freedom from further strain upon his system may 
afford the relief requisite for such recovery as may be hoped for at his time of 
life. And the board further assures Mr. McCurdy of its best wishes for his 
future comfort and happiness in circumstances more congenial to his present 
tastes and inclinations than the continuance of arduous business activity and re- 
sponsibilities. 

Mr. McCurdy first became identified with the Mutual Life in 1860, as 
its counsel. Five years later he was elected a director and vice-presi- 
dent. In 1885, on the death of President Winston, Mr. McCurdy was 
chosen as his successor. 


FREDERICK CROMWELL TEMPORARY PRESIDENT. 

Frederick Cromwell, treasurer of the Mutual, was chosen by the 
trustees to act as president in place of Mr. McCurdy, until a permanent 
successor can be found. Mr. Cromwell, when seen after the meeting, said 
regarding his election: 

The office was not sought by me. It was entirely unexpected. The trustees 
decided unanimously that I should accept the place, and it was useless to 
decline when they insisted upon my filling the vacancy made through the resig- 
nation of Mr. McCurdy. It is only temporary, however, and I will be very 
much pleased when the board selects a permanent president. Nothing can 
induce me to become the permanent president of the company. I have for the 
last year been trying to give te business, and, therefore, am not seeking any 
permanent place. The Mutual, I will say, is well off financially, and there is a 
bright future for its welfare after the storm has blown over. There are a number 
of things to be looked into and corrected, and this will be done as soon as 
possible. What my plans are I cannot at present state, for my selection was so 
sudden that I have not had time to think. 

OTHER CHANGES ANNOUNCED. 

The dismissal is announced of Andrew C. Fields, head of the Mutual’s 
supply department and representative of the company at Albany for 
legislative manipulation. Mr. Fields kept a house at Albany, which was 
much frequented by legislators and lobbyists, and came to be known 
as ‘‘The House of Mirth.’’ His expenditures, charged to the company, 
have been shown to have been something enormous in testimony before 
the legislative committee. Mr. Fields is now in California, in ill health, 
and is very much wanted as a witness by the legislative committee. 

W. S. Sullivan has been appointed to succeed Mr. Fields as head of the 
supply department. Mr. Sullivan was formerly a newspaper advertis- 
ing manager, and for several years has been connected with the adver- 
tising department of the Mutual. 

Charles J. Smith, who has been in charge of the literary department 
of the Mutual, has resigned that position. Mr. Smith is a well-known 
journalist, his popularity with newspaper men being indicated by his 
election last week to the presidency of the New York Press Club. Mr. 
Smith is editor and proprietor of The Record, an insurance journal. 

Temporary President Cromwell of the Mutual Life Insurance Company 
has issued the following circular to agency managers: 

In assuming the duties and responsibilities of this office, I am enabled 
to state from my long connection with the company that its assets are 
intact, and I wish to impress upon you, and through you upon every 
policyholder with whom you have relations, that the financial situation 
of the company is such that its ability to meet all its obligations is 
largely above its liabilities. 

I urge upon you, therefore, to renew your efforts to preserve the con- 
fidence of the policyholders in the future of the company. The board is 
working harmoniously with the full co-operation of the executive officers 
and the investigating committee in reforming abuses, reducing expenses 
and inaugurating economies that will result in substantial benefits to 
the policyholders. Nothing will be left undone to effect these results. 
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December 7, 1905] 


You are directed to urge by all means in your power upon the present 
policyholders that they avoid the mistake of surrendering their policies 
or allowing them to lapse, and to point out to them that such a course 
means unnecessary loss. 

You are also expected to use every effort to obtain new business and 
to press to the, uttermost the arguments which will naturally occur to 
you, based upon the reform of abuses and the assurance of increased an- 
nual dividends upon policies paying premiums in the year 1906. 

Policyholders should be strongly advised that they will make a mistake 
if they surrender their rights or interests under their policies to those 
who, for their own purposes, seek to obtain them. 





Strong Argument Against Anti-Coinsurance Law. 

W. N. Jounson, assistant, general agent of the Western department of the In- 
surance Company of North America, and chairman of the Western Union’s com- 
mittee on legislation for Ohio, has written a letter to A. M. Kittredge, vice- 
president of the Barney & Smith Car Company of Dayton, Ohio, in which the 
demerits of anti-coinsurance legislation are closely and cogently set forth. Mr. 
Kittredge had sent a letter to various commercial bodies in Ohio, in which he 
urged the re-enactment of the anti-coinsurance law which obtained in Ohio 
from 1896 to 1902, and Mr. Johnson’s letter was elicited by the agitation thus 
started. Mr. Johnson suggested that the maintenance of pleasant and cordial 
relations between the business men and the insurance companies should be 
fostered, and that matters of mutual interest should be fully discussed, with a 
view to arriving at a correct understanding of them, and the avoidance of hasty 
and ill-advised legislation. 

In stating the objections to anti-coinsurance legislation, Mr. Johnson ex- 
pressed the opinion that such laws were unconstitutional, as violating the right of 
contract, holding that, ‘if such a law is constitutional, then it would be equally 
constitutional to pass a law prohibiting Ohio manufacturers from contracting 
with their employees for work overtime or at night, or one requiring them to 
pay as much for unskilled as for skilled labor.”” His second objection was that 
“the reduced rate clause is perfectly fair to the propertyowner.”’ Upon this 
point, Mr. Johnson enlarged as follows: 

In consideration of a specified reduction in rate, expressed in the clause it- 
self, the assured agrees to a stipulated proportional contribution by the insurer 
in case of loss. It is optional with him whether he pay the higher rate without 
the clause, or accept the clause in consideration of the reduction in rate. The 
object of the clause is to regulate the contribution of the individual insurer upon 
partial losses and to enable him to carry larger lines than he otherwise could 
do. The large majority of fires cause but partial loss to the property in peril. 
If pretty full insurance is carried on all property which sustains loss by fire, the 
average loss per $1000 involved will be much less than if a small amount is 
carried. As the possibility of a total loss to the insurer increases, so must his 
rate of premium increase to provide for such increased possibility of loss. To 
illustrate, I will take a class which we insured for the last five years for almost 
$8,000,000, and upon which the losses and expenses were nearly $100,000, or an 
average per annum of $1,600,000 insurance and $20,000 losses. Let us assume that 
this class was insured to 80 per cent of its value; then the total value would be 
$2,000,000, chargeable with a loss account of $20,000 per annum. Now, it makes no 
difference whether insurance is maintained to its full value or not, this $20,000 
must be paid, and the rate varies in inverse ratio to the amount of insurance 
carried, as follows: If full insurance, or $2,000,000, is carried, the rate would 
be 1 per cent and premium $20,000. If 80 per cent, or $1,600,000, is carried, the 
rate would be 1.25 per cent and premium $20,000. If 60 per cent insurance, or 
$1,200,000, is carried, the rate would be 1.67 per cent and premium $20,000. 

Why, then, is it not a fair business proposition to say to the propertyowner 
that if our liability on partial losses is limited to such proportion of such loss as 
the amount insured bears to 80 per cent of the value of insured property, we 
will reduce the rate a certain per cent below what it would be without such limi- 
tation? And why should a Cleveland manufacturer, who is already maintaining 
insurance to the stipulated amount, be prohibited by law from entering into an 
agreement, the result of which will be to materially reduce the cost of his in- 
surance, simply because a Cincinnati manufacturer prefers to take his chances 
with less insurance and does not want to take advantage of an offer of re- 
duced rate? For years the Barney & Smith Car Company has been obtaining 
a reduction in rates on account of the ‘“‘watchman clause” in their policies, 
whereby they agree to keep a competent watchman with an approved watch 
clock at night, on Sundays and at all times when their plant is not in opera- 
ion. You keep the watchman for your own protection, but the companies, be- 
lieving that the fire hazard is thereby reduced, allow a reduction in the rate. 
Would you not think it unjust if Columbus manufacturers, for the simple 
reason that they did not themselves want to be put to the expense of keeping 
watchmen, should secure the passage of a law prohibiting insurance companies 
from inserting a watchman’s clause in any insurance policies, and allowing 
credit therefor? And yet your proposition is, to use a legal phrase, “on all 
fours” with a law restraining the companies from allowing you a credit for 
agreeing to keep a watchman on your premises when the plant is not in opera- 
tion. Many manufacturers and merchants carry 80 per cent insurance to value 
for their own protection, just as you keep a watchman for your protection, and 
it would be a hardship to require them to pay a higher rate simply because 
other manufacturers prefer to take their chance with less insurance. 

The third reason why the proposed law is unwise is because it will seriously 
affect the interests of propertyowners. The previous law was repealed because 
the merchants and manufacturers demanded it. In the first year that it was in 
force, insurance on Ohio property, in admitted companies, decreased over 
$21,000,000, notwithstanding the natural growth in material wealth and insurable 
values in the State. Mr. Johnson’s company was obliged to reduce lines on all 
manufacturing risks in Ohio over 19 per cent during the six years the anti- 
coinsurance law was in force. The passage of the law immediately put a stop 
to the writing of “blanket” insurance, much of which is desired by Ohio manu- 
facturers, Mr. Johnson stating that “no reputable underwriter will write a 
“blanket” policy unless a 90 per cent coinsurance clause is made a part of the 
contract.” His company’s experience was that its losses upon Ohio manufactur- 
ing risks, which before the passage of the anti-coinsurance law had averaged 
$126.47 per $1000 involved, increased to an average of $184.48 per $1000 during 
the six-year period—an increase of 46 per cent in the average loss sustained on 
each $1000 imperiled by fire. Mr. Johnson also cited other considerations 
which should certainly assist in convincing business men that their . interests 
will not be advanced by the enactment of anti-coinsurance legislation. 
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Accountants’ Report on the Equitable. 
THE expert accountants called in by President Morton to make a thor- 
ough investigation of the company’s financial condition, submitted a pre- 
liminary report to the board of directors last week, which was adopted. 
The following official statement from the report was made public by 
President Morton after the meeting: 


The following is a summary of the financial position of the society on June 
30 and September 30, 1905, respectively: 
Increase and 





une 30. September 30. Decrease. 
MOON COIMG < ccdeasccenccccdace $29,029,787.19 $28,550,270.00 — $479,517.19 
Loans on mortgage........... 83,721,222.16 85,990,060.00 + 2,268,837.84 
Loans on policies ............ 25,958,625.05 27,370,946.04 + 1,412,320.99 
Other collateral loans........ 415,000.00 OS UU hee ee 
Bonds and stocks ............- 231,741,637.00 235 538,062.00 + 3,796,425.00 
COM oi ctccinavsaedensccdanstans 22,640,017. 20,727,986.01 — 1,912,031.97 
Total investments and cash.. 393,506,289.38 398,592,324.05 + 5,086,034.67 
Premiums in course of collec- 
fUEEccudbeduceducnenaqaacees 6,029,843.49 5,895,442.64 — 134,400.85 
Agents’ advances and miscel- 
laneous balances ........... 7,529,440.04 7,664,640.76 + 135,200.72 
Interests and rentals due or 
WRN  ccasccwensadaccudeads 3,315,961.69 4,014,092.65 + 698,130.96 
Total assets 410,381,534.60 416,166,500.10 + 5,784,965.50 
Deduct amounts due _ for 
claims under policies and 
policy contracts, current ex- 
penses, commissions, etc... 5,926,823.66 6,121,573.68 + 194,750.02 
"FGGG) TUG c cccasadicencacces 404,454,719.94 410,044,926.42 + 5,590,215.48 
Applicable to capital stock.. 100,000.00 100,000.00 hee eee 
Reserve for liability on poli- 
BS ee 338,649,808.00 342,802,061.00 + 4,152,253.00 
Surplus, including profits for 
distribution on deferred div- 
idend policies at the end of 
their accumulation periods. 65,704,902.94 67,142,865.42 + 1,437,962.48 
Total of liabilities.......000<.- 404,454,710.94 410,044,926.42 + 5,590,215.48 


The assets of the society as shown by the records have been found intact; the 
above statements are based on fair and conservative valuations of these assets, 
and full provision for all ascertainable liabilities, and the financial position of 
the society as disclosed thereby is thoroughly sound and satisfactory. 





Insurance Bills in Congress. 
REPRESENTATIVE MORRELL of Pennsylvania has introduced in the House 
two bills relating to insurance questions. One is a bill to extend the 
visitorial power of the United States over certain life insurance com- 
panies. It recites that the investigation now going on in New York has 
“disclosed grave abuses and irregularities in the management of these 
companies, which are manifestly due to the lack of an efficient system 
of governmental inspection, supervision, or control.” 

It then recites that these companies “‘have become practically amalga- 
mated with certain trust companies and banking associations, and are 
performing indirectly, by means of such amalgamation, many of the 
functions of banks, in addition to those of life insurance companies, 
thereby invading the province and imperiling the stability and usefulness 
of the national banking system.”’ 

The other bill is to place insurance companies under the control of the 
Department of Commerce and Labor. 

Representative Robinson of Arkansas introduced a bill for a joint in- 
vestigation of insurance companies by House and Senate, with a view 
of ascertaining to what extent Federal control and supervision is de- 


sirable. 





Mexican Life Insurance Frauds. 

LESLIE E. HULBURT, William Mitchell and Dr. C. S. Harle, all Ameri- 
eans, have been sentenced to death for murder, in connection with the 
life insurance frauds perpetrated against the New York Life in 1902. 
Hulburt was a lawyer from Rochester, N. Y., who fled to Mexico with 
seven indictments pending against him for running a “divorce mill.’ 
Mitchell was also a Rochester lawyer. Dr. Harle of Chihuahua engi- 
neered the medical end of the deals. 





‘* Incontestable From Issue’’ Clause is Void. 
IN the case of Ellen Reagan, administratrix, vs. the Union Mutual Life, 
the Supreme Court of Massachusetts, by decision of the full bench, has 
decided that a provision in a life policy that it is ‘“‘incontestable from its 
date of issue for any cause except non-payment of premiums” is void. 
Suit was brought under a policy on the life of M. H. Sullivan of Fall 
River, and his administratrix got a verdict in the Superior Court. The 
company made the defense that Sullivan, who was an insurance agent, 
made false representations and concealments to obtain the policy. Judge 
White ruled formally at the trial that this defense was not open and the 
evidence inadmissible in view of the incontestable clause in the policy, 
and reported the case. The Supreme Court holds that the defense was 


open, as the clause construed to exclude the setting up of fraud as a 
defense is against public policy and therefore void. 

The decision distinguishes the case from one where the incontestability 
of the policy for fraud takes effect after the policy has been in force a 





340 


reasonable period, when the clause is valid. The latter clause gives the 
insured a guaranty against possible expensive litigation to defeat his 
claim, and at the same time gives the company time and opportunity’ to 
investigate to ascertain whether the policy should be kept in force, and 
is justified. 





For Standard Policy and Representative Government. 
COMMISSIONER Host of Wisconsin has joined Commissioner O’Brien of 
Minnesota in advocating a standard life policy, saying: 

At the present time the life insurance companies are issuing so many 
different kinds of contracts with special indefinite provisions, options 
and features, it is difficult for the ordinary policyholder to understand 
just what his policy is worth to him. 

Mr. Host also makes the following suggestion regarding meetings of 
policyholders: 

I would suggest the enactment of a law in each State providing that 
the policyholders shall meet therein annually, and by vote, in person or 
by proxy, elect representatives to attend the annual meetings of the 
companies and vote for trustees and directors; or better still, by law 
compel each company to have a trustee or director from each State in 
which it is transacting business, to be elected at such annual meetings 
in the several States. 

Speaking of the New York investigation, he expresses the hope that 
the committee will not overlook the condition of those fraternals which 
are operating on inadequate rates, claiming that the officers of such 
societies should be punished as severely as those of a bank which re- 
ceives deposits after the bank has been declared insolvent. 





Justice Rufus W. Peckham Resigns From the Mutual. 
RuFus W. PECKHAM, Justice of the Supreme Court of the United 
States, recently sent in his resignation as a trustee of the Mutual Life 
Insurance Company. It is reported that this resignation, and the com- 
ments attributed to him upon the management of the company, tended 
to hasten the resignation of President McCurdy. In an interview with 
a newspaper man, Justice Peckham is reported as follows: 


I sent my resignation to the board of trustees on last Monday, and the fact 
that it arrived simultaneously with the resignation of rscsident McCurdy was 
purely a coincidence. In fact, I did not learn that Mr. McCurdy had resigned 
until this evening. I told the trustees that I appreciated that it would be neces- 
sary for the board to hold frequent meetings from now on, in view of the ex- 
posures which had taken place before the legislative committee, and that as my 
duties here would render it impossible for me to attend those meetings, I felt 
it my duty to resign. 

I told them I had learned with great astonishment and with very great in- 
dignation the facts referred to by Mr. McCurdy before the legislative committee; 
that the funds of the company had been used to influence legislation, virtually 
to corrupt legislatures, and that they had been furnished to political parties as 
campaign contributions, both of which practices I regarded as beyond the pale 
of propriety. I expressed my amazement and indignation that Mr. McCurdy’s 
salary had been so enormously increased by a sub-committee of the finance com- 
mittee without even a report to the finance committee. 

All of these things had been done without the slightest knowledge of the 
board of trustees as a board, and I do not know that any individual member of 
that board was aware of them. 

I told the board that I had written to the special committee appointed by the 
board of trustees to eradicate the evils which have recently been exposed ex- 
pressing my conviction that nothing short of Mr. McCurdy’s resignation would 
serve to re-establish public confidence in the company; that reductions of his 
salary would not suffice, and a complete severance of his relations with the com- 
pany would, in my judgment, prove essential to the re-establishment of that con- 
a the public mind, which the company has hitherto enjoyed and still 
deserved. 


Speaking of the future of the Mutual Life Insurance Company, Mr. 
Peckham said that it was unquestionably absolutely solvent, and that he 
thought the public appreciated that fact. With the removal of those 
abuses which, without the knowledge of the board of trustees, had crept 
into its management, it would continue to be a solid, substantial institu- 
tion, entirely capable of conserving and protecting the great trust re- 
posed in it. The Justice declared that the interests of the public, as 
well as those of the companies, demanded not measures which would 
pull down the great insurance companies or impair their credit, but 
merely the removal of corrupt or improper practices in their manage- 
ment and their promotion along lines which would insure to their mil- 
lions of policyholders the utmost security and benefit. 





The President and Insurance. 
In his annual message to Congress, which was delivered to that body on 
Tuesday, President Roosevelt has the following to say on the subject of 
insurance: 


The great insurance companies afford striking examples of corporations 
whose business has extended so far beyond the jurisdiction of the States which 
created them as to preclude strict enforcement of supervision and regulation by 
the parent States. In my last annual message I recommended “that the Congress 
carefully consider whether the power of the Bureau of Corporations cannot con- 
stitutionally be extended to cover inter-State transactions in insurance.” Recent 
events have emphasized the importance of an early and exhaustive considera- 
tion of this question, to see whether it is not possible to furnish better safe- 
guards than the several States have been able to furnish against corruption of 
the flagrant kind which has been exposed. It has been ony too clearly shown 
that certain of the men at the head of these large corporations take but small 
note of the cthical distinction between honesty and dishonesty; they draw the 
line only this side of what may be called law-honesty, the kind of honesty 
necessary in order to ayoid falling into the clutches of the law. Of course the 
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only complete remedy for this condition must be found in an aroused public 
conscience, a higher sense of ethical conduct in the community at large, and 
especially among business men and in the great profession of the law, and in 
the growth of a spirit which condemns all dishonesty, whether in rich man or 
in poor man, whether it takes the shape of bribery or of blackmail. But much 
can be done by legislation which is not only drastic but practical. There is 
need of a far stricter and more uniform regulation of the vast insurance 1in- 
terests of this country. The United States should in this respect follow the 
policy of other nations by providing adequate national supervision of commer- 
cial interests which are clearly national in character. My predecessors have re- 
peatedly recognized that the foreign business of these companies is an impor- 
tant part of our foreign commercial relations. During the administrations of 
Presidents Cleveland, Harrison and McKinley the State Department, exercised 
its influence, through diplomatic channels, to prevent unjust discrimination by 
foreign countries against American insurance companies. The negotiations 
illustrated the propriety of the Congress recognizing the national character of 
insurance, for in the absence of Federal legislation the State Department could 
only give expression to the wishes of the authorities of the several States, whose 
policy was ineffective througk want of uniformity. : 

I repeat my previous recommendation that the Congress should also consider 
whether the Federal Government has any power or owes any duty with respect 
to domestic transactions in insurance of an inter-State character. That State 
supervision has proved inadequate is generally conceded. The burden upon in- 
surance companies, and therefore their policyholders, of conflicting regulations 
of many States, is unquestioned, while but little effective check is imposed upon 
any able and unscrupulous man who desires to erm the company in his own 
interest at the expense of the policyholders and of the public. The inability of 
a State to regulate effectively insurance corporations created under the laws of 
other States and transacting the larger part of their business elsewhere is also 
clear. As a remedy for this evil of conflicting, ineffective and yet burdensome 
regulations there has been for many years a widespread demand for Federal 
supervision. The Congress has already recognized that inter-State insurance 
may be a proper subject for Federal legislation, for in creating the Bureau of 
Corporations it authorized it to publish and supply useful information, con- 
cerning inter-State corporations, “including corporations engaged in insur- 
ance.” It is obvious that if the compilation of statistics be the limit of the 
Federal power it is wholly ineffective to regulate this form of commercial inter- 
course between the States, and as the insurance business has outgrown in 
magnitude the possibility of adequate State supervision, the Congress _ should 
carefully consider whether further legislation can be had. What is said above 
applies with equal force to fraternal and benevolent organizations which con- 
tract for life insurance. 





The Letters of Amicus. 
THE publication by The Spectator Company of the Letters of Amicus 
evoked many warm commendations, some of which are presented below. 
The book sells at $1 per copy, and orders addressed to the publishers, 
The Spectator Company, 135 William street, New York, will be promptly 


filled: 

The tragedies of life insurance have been so much to the fore of late 
that it is an agreeable change to have the humors of life insurance pre- 
sented in a light and airy form by Charles J. Smith, the “Amicus” of 
these amusing letters. Mr. Smith is a clever writer upon the topics of 
the day, and he has hit on a bright idea in these letters, which have 
been appearing in an insurance journal, ‘“‘The Statement,” during the 
past ten years. Each letter is written to enforce a practical lesson in 
life insurance, but Mr. Smith’s method is so ingenious and his style so 
pleasing that the letters are worth reading for themselves. There are 
both wit and wisdom in the thoughts of ‘‘Amicus,’’ and even the casual 
reader will enjoy the book.—Charleston (S. C.) News and Courier. 

Humor of a unique and distinct sort is that presented in the “Letters 
of Amicus,” which are now printed in book form after having delighted 
the readers of The Statement, published by the Mutual Life for a number 
of years past. The author is Charles J. Smith and the title page of the 
present volume with perfect truth says of the letters that ‘they have 
amused many, and have benefited some, by leading them to perform a 
manifest duty.” All the letters are good.—Insurance Field. 

More of the ‘“‘Letters of Amicus,’’ which for nearly a decade have been 
appearing regularly in The Statement, have been published in book form 
by The Spectator Company, and the copy received at this office has been 
joy‘ully placed on the “wet” shelf of our insurance library, along with 
“Col. Johnson of Johnson’s Corners,” and other similar books of the 
trade to which we turn instinctively for light on gloomy days. The tone 
of these epistles from ‘‘Hayville’’ is tonic, humorous and “good hoss 
sense.” The present edition follows up the ‘‘Letters, Fables and Sayings 
of Amicus,” published by the Mutual Life Insurance Company in 1897, 
and is the ‘‘more” that has long been cried for. The snap and incisive- 
ness of these little sketches of the insurance business will be appre- 
ciated by prospect as well as agent. As every one knows, ‘“‘Amicus”’ is 
but a pen name for the arbiter elegantarium of insurance journalism, 
and one of the best of good fellows, C. J. Smith of the Mutual Life In- 
surance Company, affectionately known to the fraternity as ‘“‘Charley.””— 
Weekly Underwriter. 





National Agency Association Against Rate Wars. 
THE following statement as to the attitude of the National Association of Local 
Fire Insurance Agents toward rating conditions has been sent out: 

The National Association has nothing to do with the making of rates, which 
are determined by the companies. As an agents’ protective organization, how- 
ever, it has a vital interest in preventing wars, either local or general, whether 
confined to few or to many. The association is opposed to the attempt of any 
company or agent to hold business by rate cutting which cannot be held in any 
other way, upon the universally accepted principle that the business belongs to 
whoever can hold it at equal rates. 

The National Association favors rate reductions to conform to hazards, but 
rate cutting inaugurated to injure competitors it opposes because that kind o 
competition is against public policy. The association holds that all differences 
between companies and agents should be settled without resort to war measures. 
It stands, in short, for peaceful and orderly methods, and such moral force as it 
possesses will at all times be exerted to prevent war and promote peace. 

There are indications that the war spirit is being fostered and encouraged by 
some. Wherever it can, the National Association will fix responsibility for the 
inauguration of rate wars, whether in large cities or small hamlets. It invites 
and expects to receive the co-operation of all agents, whose business may at any 
time be seriously impaired, if not ruined, by the harsh, unequal and uneconomic 
plan of rate cutting. 
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Standing Committees, National Convention of Insurance 
Commissioners. 
THE following is a complete list of the standing committees of the 
National Convention of Insurance Commissioners: 

Assets of Insurance Companies.—Reau E. Folk, Tennessee; Henry R. 
Prewitt, Kentucky; B. F. Carroll, Iowa; Zeno M. Host, Wisconsin; 
Frank H. Hardison, Massachusetts. 

Blanks.—Henry D. Appleton, New York; Chas. W. Fletcher, Massa- 
chusetts; N. B. Hadley, Michigan; J. J. Brinkerhoff, Illinois; A. I. Vorys, 
Ohio; Zeno M. Host, Wisconsin; Eugene J. McGivney, Louisiana. 

Credentials.—S. W. Carr, Maine; E. C. Cooper, North Dakota; Harry 
R. Cunningham, Montana; W. J. Clay, Texas; George H. Adams, New 
Hampshire. 

*Executive.—T. E. Drake, Washington, D. C.; Frederick L. Cutting, 
Massachusetts; Reau E. Folk, Tennessee; B. F. Carroll, Iowa; A. I. 
Vorys, Ohio. ° 

Laws and Legislation.—A. I. Vorys, Ohio; W. Q. Cole, Mississippi; 
Thos. D. O’Brien, Minnesota; Reau E. Felk, Tennessee; B. F. Carroll, 
Iowa; Frederick L. Cutting, Massachusetts; Henry R. Prewitt, Ken- 
tucky. 

Miscellaneous.—J. L. Bacon, Vermont; John H. Schively, Washington; 
LeRoy Grant, Wyoming; Charles G. Gray, Rhode Island; Eugene J. Mc- 
Givney, Louisiana. 

Place of Meeting and Officers, 1906.—George H. Adams, New Hamp- 
shire; W. D. Vandiver, Missouri; Charles G. Gray, Rhode Island; H. R. 
Cunningham, Montana; T. E. Drake, Washington, D. C. 

Rates of Mortality and Interest.—Charles Hughes, Connecticut; W. J. 
Clay, Texas; J. L. Pierce, Nebraska; James E. Green, Maryland; 8S. H. 
Nichols, Washington. 

Reserves Other than Life.—Theron Upson, Connecticut; Thomas D. 
O’Brien, Minnesota; S. W. McCulloch, Pennsylvania; E. Myron Wolf, 
California; J. J. Brinkerhoff, Illinois; S. E. Stillwell, Ohio; H. D. Apple- 
ton, New York. 

Unauthorized Insurance.—George V. Marshall, Delaware; F. G. Fleet- 
wood, Vermont; Alfred E. Bent, Colorado; A. G. Scherr, West Virginia; 
E. G. Cooper, North Dakota. 

*Fraternal Insurance.—Wm. R. Vredenburgh, Illinois; R. E. Forster, 
Pennsylvania; C. H. Luling, Kansas; S. W. Carr, Maine; H. R. Prewitt, 
Kentucky; Frank H. Hardison, Massachusetts; W. D. Vandiver, Missouri. 





*Elected by convention. 





The Equitable in Germany. 
INFORMATION is cabled from Berlin to the effect that: 


The Imperial Insurance Office has informed the representatives here of the 
Equitable Life Assurance Society of New York that it will appoint a receiver to 
administer on the company’s property in Germany in the interest of the German 
policyholders unless the company increases its premium reserves invested in 
Germany as required by the insurance law of May, 1901. The company takes the 
stand that it is not subject to that law, since it no longer takes new insurance 
anywhere in Germany, but the imperial authorities will not accept this explana- 
tion, and insist that the company’s existing investment in the premium guarantee 
fund must be increased. 

_ If_a receiver is appointed he will take possession of the Equitable’s buildings 
in Berlin and other German cities and administer them, or, if necessary, will 
sell them in behalf of the German policyholders. . 





Mr. Perkins to Resign from the New York Life. 
Ir is now accepted as a fact and not as a mere rumor that George W. Perkins 
will present his resignation as vice-president and chairman of the finance com- 
mittee to the trustees at an early day. He will remain a member of the board 
of trustees. Mr. Perkins wiil probably send a letter to the board, setting forth 
ihe reasons actuating his resignation at this time. 

Mr. Perkins’ action was determined on last Monday morning in conference 
with J. Pierpont Morgan. Ever since Mr. Perkins became a member of the 
firm of J. P. Morgan & Co., Mr. Morgan has urged that the advisable course 
to pursue would be for Mr. Perkins to abandon his relationship to the manage- 
ment of the New York Life Insurance Company. On Monday, when Mr. Mor- 
gan offered Mr. Perkins the chairmanship of the Cincinnati, Hamilton and Day- 
ton board and the chairmanship of the Pere Marquette board, Mr. Morgan felt 
that these added duties would encroach upon his time and that his resignation 
from the New York Life management was essential. 

Mr. Perkins is chairman of the finance committee of the United States Steel 
Corporation, and a member of the board of directors of the following named 
companies and banks: Bankers Trust Company, Chicago, Burlington and 
Quincy Railroad Company, German-American Insurance Company, International 
Harvester Company, International Mercantile Marine, National City Bank, New 
York Life Insurance Company, New York Trust Company and Northern Securi- 
ties Company. 





MISCELLANEOUS ITEMS 





—The Mutual Life of New York has paid $157,000 on the policy of the late 
C. J. Devlin of Denver. 

—The November-December number of The New York News Letter, pub- 
lished by the New York Life, is devoted to the city of Philadelphia. 

—W. R. George has been elected a director of the North American Life of 
Toronto, to fill the vacancy caused by the death of Larratt W. Smith. 


—The German Government has threatened the Equitable of New York with 
a receivership unless its reserves are increased on German policies. The gov- 
ernment claims that the company is operating under the law of 1901, which re- 
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quired an increase in reserves, but the company claims that as it ‘no longer 
writes new insurance in Germany it is not liable under the law. 

—W. H. Newell, chief bookkeeper for the Etna Life, has been appointed 
assistant secretary, filling the vacancy caused by the promotion, last February, 
of Charles E. Gilbert to the position of secretary. 

—The Travelers reports paid-for business in November to be $250,000 ahead 
of the same month last year. H. H. Kerr of Philadelphia recently placed a 
policy for $50,000, and A. P. Nichols of Kansas City two cases of $15,000 and 
$10,000 each. 

—The Tiile and Trust branch of the New York Life in Chicago has been 
closed and the agents divided among the Stock Exchange, Tribune and Railway 
Exchange branches. C. R. Pierce will hereafter have charge of the Railway 
Exhange branch. 

—Insurance Commissioner Barry of Michigan, who is also president of the 
National Association of Insurance Commissioners, is about to inaugurate a 
campaign for uniform insurance legislation in the several States and may call 
a meeting of the National Association for this purpose. 

—The December Century presents many articles of timely interest, among 
which are: “Jean Baptiste’s Christmas Present,” a story, by Lawrence Mott; 
“The Soul of O Sana San,” a story, by Alice Hegan Rice; “An Intimate Study 
of the Pelican,’ Frank M. Chapman; “The Honor of Sexton Maginnis,” a 
story, by Maurice Francis Egan; “Scenes in Lower New York,” pictures by 
Thornton Oakley; “The Snow-Babies’ Christmas,” a story, by Jacob A. Riis; 
“Fenwick’s Career,” a novel, II., by Mrs. Humphry Ward; “Historic Palaces 
of Paris,” III., The Hotel de Crillon, by Camille Gronkowski; “In the Court 
of the Empress Dowager” (conclusion), by Katharine A. Carl; “Lincoln the 
Lawyer,” I., by Frederick Trevor Hill; ““Cole’s Engravings of Old Spanish Mas- 
ters, by Timothy Cole. 





Acknowledgments. 
—A neat desk calendar from the Commercial Mutual Accident of Philadelphia. 


—We have received from the Exporters Encyclopedia Company, No. 65 Duane 
street, New York, a copy of a very useful publication entitled “Exporters’ 
Encyclopedia; A Complete Export Shipping Guide.” It contains full and 
authentic information relative to shipments to any country in the world. The 
compiler of the information has been engaged in the shipping business for many 
years, and appreciated the necessity for a work of this kind, which tells just 
what to do in shipping goods to any foreign country. The information gathered 
first for his own use seemed of such value as to warrant its publication in book 
form. The first edition, issued a year ago, met with great favor from exporters 
and persons connected with transportation lines, and the second edition has 
been enlarged and improved. Its explicit directions for shipping goods have 
been revised and authenticated by best authorities. It is a convenient and 
valuable hand-book of 500 pages, printed on fine paper and handsomely bound. 
Price $3 per copy. 








An old established Pennsylvania Accident Company 
has salaried or commission resident agent positions 
open in Albany, Buffalo, Brooklyn, Rochester, Troy, 
N, Y., and Scranton and Wilkes-Barre, Pa. Modern 
policies and exclusive territory with renewal contract. 
Address Rare Opening, care SPECTATOR COMPANY (P. QO. 
Box 1117), New York City. 








Hgency Wants. 
RELIABLE AGENTS WANTED. 


Are you writing more business than last year? Penn Mutual agents are. 

New business of the Penn Mutual Life in their North Pacific Agency, 
embracing Oregon, Washington and Idaho, shows 50 per cent. increase over 
last year. Good Territory for Good Men. 


SHERMAN & HARMON, General Agents, Portland, Oregon. 
WANTED 


An experienced Insurance solicitor in General Liability, Fire and 

Plate Glass, in a leading agency in Kansas City, Mo. Established 15 

years. Will sell one-third interest in agency for $5,000 to high-class 

man ; no other need ahswer. Fine opportunity for a worker ; one who 

a7), — Address PARTNER, care THE SPECTATOR (P. O. Box 
6), N. X. 

















WANTED BY LEGAL RESERVE LIFE COMPANY 
State Agents for Western and Southern States 


Excellent openings for high grade men 


Further information can be obtained by addressing, with references, 


AMERICAN NATIONAL INSURANCE COMPANY 
GALVESTON, TEXAS 








Higencp Wants. 
ASSOCIATE MANAGER 


WANTED 


By one of the leading Life Companies for Broad- 
way office with one hundred agents. State experi- 
ence, where now employed and salary expected. 
CONFIDENTIAL, 
P. O. Box 1117, 
NEw York. 











WANTED. 


A life insurance man of experience to work under general 
agency in Central Kansas. Commission and salary. Write, 
stating references and experience, 


Cc. C. WYANDT, 
Abilene, Kansas. 


r 
ARYLAND INSURANCE AGENCY COMPANY 
OF THE CITY OF BALTIMORE. 
Chartered in 1904 by the Legislature of Maryland. 


Correspondence invited with different Companies and agents for 
the South. 


CHAS. T. LEVINESS, Jr., President. 








Liberal renewal or brokerage contracts are offered 
to reliable city and district agents in Southern California. 
State experience and give references. 

Address 
Massachusetts Mutual Life Insurance Co., 
402 Fay Building, Los Angeles, Cal. 





HE MANHATTAN GENERAL AGENCY CO. 
OF NEW YORK 
CAPITAL, - - - - $100,000 
desires the Agency of a first-class Fire Insurance Company for Greater New 
York. A large volume of business can be guaranteed. 





HE UNION CENTRAL LIFE INSURANCE CoO., 
OF CINCINNATI ‘ 
eS eS 
daily r vucteafal slsior vill nd sp M oppertunitios or aboling inege insuranue in iis Gempeny 
B. THAW SCOTT, Manager, 
North American Building, - «= «= «= Philadelphia, Pa. 








Illinois Surety Company 


OF CHICAGO, ILL. 
ISAAC L. ELLWOOD, President. ALBERT J. HOPKINS, Vice-President. 
New York Office: 513 Hanover National Bank Bidg. 
FRED M. BLOUNT, Treasurer. W. HERBERT STEWART, Secretary. 


HOPKINS, PEFFERS & HOPKINS. EDWIN M. McKINNEY, 
General Counsel. General Manager. 


D. EDWARD MONROE, Supt. of Agencies. 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wisconsin, Ohio, Nebraska, Iowa, Missouri 
and Kentucky. Its bonds insure. Its rates and service are satisfactory. 


Correspondence and Applications Solicited. 
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Wow READY. 


FIFTH ANNUAL EDITION 


HIRE INSURANCE LAWS, TAXES AND FEES. 


A publication for the use of Fire Underwriters, containing a 


DIGEST OF THE STATUTORY REQUIREMENTS IN THE UNITED 
STATES AND CANADA, WITH MANY QUOTATIONS FROM THE 
STATUTES RELATING TO FIRE INSURANCE MATTERS. THIS 
WORK ALSO EMBRACES A COMPILATION OF THE COUNTY 
AND MUNICIPAL TAXES AND FEES REQUIRED IN 
THE VARIOUS STATES AND TERRITORIES, 


A Series of 
san SUBIECT IN DVDETSTES 


aid materially in rendering this publication an exceedingly valuable one for 
quick reference. Thus, for illustration, under the heading of ‘‘ Taxes” is given 
a list of the States levying taxes upon fire insurance companies, with a column 
showing the percentage, and another column stating the page of the book upea 
which more detailed information on this subject is presented. Following the 
General Index and the Subject Indexes, appear synopses of, or quotations from, 
the laws bearing upon the below-mentioned subjects in all the States and Terri- 
tories, and in Canada, the matter relating to each State being grouped together. 
The topics treated are as follows; 


STATE REQUIREMENTS. 


Azents Defined 
Agents Licenses 
Annual Statements 


Impairment 
Investments Prescribed 
Licensed Brokers 


Anti-Coinsurance yds 
Anti-Compact Miscellaneous 
Attorne Mutual Companies 


y 
Cancellation of Policy Preliminary Documents 


Capital Required Publication 
Deposit Reciprocal Law 
Domestic Companies Reinsurance 


Reinsurance Reserve 
ees Resident Agents 
Fire Department Tax Semi-Annual Statements 
Fire Marshal Standard Policy 
Foreign Companies’ Home Taxes 

Office Statements Tax Statements 
General Penalty Valued Policy 


COUNTY TAXES AND FEES. 
MUNICIPAL TAXES AND FEES. 


Under the last two titles are listed the counties and towns known to require 
taxes or fees to be paid by fire insurance companies or their agents, with their 
respective amounts or percentages, and in many instances, the dates, 

The general plan of ‘‘ Fire Insarance Laws, Taxes and Fees”’ contemplates 
digesting the laws on the above topics in cases where there is no apparent 
ambiguity of meaning; but to quote /” extenso portions of the statutes which 
are deemed to be susceptible to more than one interpretation. 

The codification of the system of county and municipal taxes and fees is unique, 
having never been, in any other publication, undertaken for the whole country. 


FIRE INSURANCE LAWS, TAXES AND FEES 


is a handsome book of about 860 pages, bound in law sheer. Every officer, de- 
partment manager, and special agent of a fire insurance company should possess 
a copy of this work, which, for general purposes. is more than a substitute for 
a large library of law books. 


Sent, Express Prepaid, on Receipt of FIYE DOLLARS. 


FIRE |NOURANCE LAW CHART. 


This very convenient chart, issued annually by The Spectator Company, con- 
tains in tabular form a summary of special State Laws relating to statements 
required of fire insurance companies and other matters. Its purpose is to show 
what States have standard policy, valued policy, resident agents, anti-coinsur 
ance and anti-compact laws, or those prohibiting reinsurance in unauthorized 
companies ; it also gives the final date when annual statements may be filed, and 
fees for filing same ; when tax statements are required, and percentage of tax ; the 
date of expiration of local agents’ licenses, and license fees. The information 1s 

1ven regarding each of the first six subjects by a simple “ yes” or “no” for each 
tate; under the other headings the information is given complete, dates, 
amounts, etc., in full. 

Variations are amply covered by explanatory footnotes. 

The chart is printed in two colors, the word ‘‘yes” appearing in red in 
every instance, and the word “no” in black. The chart is brass tipped top and 
bottom, and is printed on excellent bond paper, so that it may be hung upina 
convenient place for ready reference. 

This chart is designed to solve many vexatious questions that arise as to the 
requirements of the different States upon the points enumerated. In this chart 
the answers can be seen ata glance. The compilation has been made with great 
care, involving much labor and research. Having been approved by the officiais 
of the various Insurance Departments, it can be accepted as correct in all its 
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details. 
. PRICES: 
$75.00 ° Fe i P ‘ Fe Per Hundred 
40.00 . ° ° . ° ° ° “ Per Fifty 
e ° ° 6 ‘ n ° Per Dozen 
1.00 i : P . ; Be eRe : Per Copy 
THB SPECTATOR COMPANY, Publishers 


135 WILLIAM STREET, NEW YORK. 








RISTO 2 ET 


ee ne OPN EEE Ts 
























